NAVIGATING THE DENTAL oxport ?;fd‘e'};lfaf‘;_‘:‘;ﬂ?i
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face when attempting to

LSL?RE 20 1 6 sell or acquire a dental

practice. Areas of discussion
will include:

WHETHER YOU OWN OR PLAN TO OWN A DENTAL

e Evaluating books and records

PRACTICE, THIS SEMINAR IS FOR YOU! * Analyzing the dental software
and charts
This will be an in depth look at the many issues you face when selling or « Lease issues which can destroy
purchasing a dental practice, entering in to a partnership buy-in or becoming your investment
: : : . * Pitfalls in the purch
an associate with an option to buy the dental practice in the future. ttfalls In the purchase agresment

¢ Tax ramifications of sale or purchase

¢ Continuing to practice dentistry
after a sale

¢ Restrictive covenants and covenants
not to compete

¢ Financing issues

and many other topics...
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October 21, 2016 | 8:30 registration * 9:00-3:30pm

CHAVBERAN
BENCO DENTAL SUPPLY COMPANY Bankof America 2~
3590 Harbor Gateway N.,Costa Mesa, CA 92626 ¢ 714-259-0505 M"ﬁ'l .
Name: Phone:
Billing Zip Code: Lic#:
Email:
If paying by a Credit Card please fax registration to: 714.259.0406
Please circle the card you'll be using: Visa / Mastercard / Amex
Card Number: Exp: 3or 4 Digit CVC Code:

Card Holder Name: Card Holder Signature:

Register online: http://www.w-acpa.com/seminars.html

If paying by check, please make payable to:
Wiederman & Associates, mail to: Wiederman & Associates, 1415 Warner Ave., Suite C, Tustin, CA 92780, 714-259-0505

Before October 1, 2016  # Attending x $110.00 =
SEATING IS LIMITED After October 1, 2016 # Attending x $135.00 =
Spouse $65.00 =

TOTAL=$



